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CHAPTER 1 

WHY EVERYONE NEEDS 

FINANCIAL PLANNING 
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WHAT IS FINANCIAL PLANNING? 

Involves Questions On Future, Dreams And 
Goals 

- Need a financial plan because it’s easier to 

spend than to save; 

- Want a financial plan since it helps you 

achieve financial goals; 

Use financial planning, not to make more 

money, but to achieve goals; 

Control your finances or they will control 

you! 

- 

- 
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WHY FINANCIAL PLANNING? 
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AN INDIVIDUAL’S FINANCIAL LIFE CYCLE 
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Life Cycle Event Activity 

People in certain age groups tend to have 

similar life cycle needs 

What activities and events require financial 

planning during each stage? 

• 

• 

• 

3 

• 

• 

• 

• 

Secondary School Ages 13-17 

Young Adult Ages 18-24 

Adult With or Without Children Ages 25- 

4 

Working Parent or Adult Ages 35-44 

Midlife Ages 45-54 

Pre-Retirement Ages 55-64 

Retired Ages 65 and older 
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Conventional Financial Planning Needs 

• Secondary School Ages 13 – 17 

Preparing for career 

Evaluating future financial needs and 

resources – Exploring financial systems – 

banks, etc. 

Conventional Financial Planning Needs 

• Young Adult Ages 18 – 24 

Training for a career 

Determining insurance needs 

Establishing credit 

Establishing savings 

Creating a spending plan 
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Developing a personal financial 

identity Developing a personal 

financial system Conventional Financial 

Planning Needs 

• 

3 

Adult with or Without Children Ages 25 – 

4 

Child-bearing 

Child-raising 

Starting an education fund for children 

Expanding career goals 

Managing increased need for credit 

Discussing and managing additional 

insurance needs 

Creating a will 
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Maximizing financial management by 
all members of household 

Conventional Financial Planning Needs 

• Working Adult or Parent Ages 35 – 44 

Upgrading career training 

Building on children’s education fund 

Developing protection needs for head-of- 

household 

Need for greater income due to expanding 

needs 

Establishing retirement goals 

Conventional Financial Planning Needs 
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• Midlife Ages 45 – 54 

Assisting with higher education for children 

Investing 

Updating retirement plans 

Developing estate plans 

Conventional Financial Planning Needs 

• Preretirement Ages 55 – 64 

Consolidated assets 

Planning future security 

Re-evaluating property transfer 

Investigating retirement part-time income or 

volunteer work 

Evaluating expenses for retirement and 

current housing 

Meeting responsibilities of ageing parents 



       14 |  
 

  

  

Conventional Financial Planning Needs 

• Retired Ages 65 and older 

Re-evaluating and adjusting living conditions 

and spending as related to health and 

income 

Adjusting insurance programs for increasing 

risks 

Acquiring assistance in management of 

personal and financial affairs 

Finalizing estate plan 

Finalizing will or letter of last instructions 
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BENEFITS OF FINANCIAL PLANNING 

Better Control Of Your Financial Affair 

Better Relationship With People Around You 

Freedom From Financial Worries 

More effective in Obtaining , 

Using & Protecting Your Financial Resources 
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CONCLUSION 
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Scan to view online 
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here … 
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CHAPTER 2 

POWER FROM YOUR MONEY 
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Step 1: Assess Where You Are 

Financially Right Now 
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Step 2: Define Your Financial Goals 
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Step 3: Develop a Plan of Action 

Involves: 

Prepare a spending plan or 

budget to estimate monthly 

income and expenses 

Keep it simple 

Involve all affected parties in 

process 

Identify ways to decrease 

spending and increase income 
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Step 4: Implement Your Plan 

Involves: 

Keep a personal spending diary 

Write down what you spend in a typical day 

Keep track of everything you spend 

Keep goals in mind and work towards them 
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Step 5: Review Your Progress, Reevaluate, and 

Revise Your Plan 

Review progress and be prepared to formulate 

a different plan 

The last step in financial planning often returns 

to the first. No plan is fixed! 

Goals are fantasy without a plan 

Involves: 
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WHAT IS A BUDGET ? 

A plan for managing your cash flow and used 

to estimate your future income and expenses. 
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HOW DO I SET A BUDGET? 
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BUDGET AND CASH FLOW STATEMENT 
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EXCESS CASH FLOW 
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DEFICIT CASH FLOW 
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TO PREPARE A SUCCESSFUL 

BUDGET 
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BENEFITS OF HAVING A BUDGET 
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1. SAVE FOR FINANCIAL 

EMERGENCIES 
The most common need for an emergency 

fund: • Unemployment 

• 

• 

• 

• 

• 

Accidents 

Medical 

Repairs 

Nature disaster 

Death ‘3 to 6 months’ living expenses’ 

• 
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• 
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NET WORTH POSITION 
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STRATEGIES TO INCREASE YOUR NET WORTH 

Increase savings 

Reduce spending 

Pay off debts 

Dispose non-income 

generating assets 
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CONCLUSION 

Having financial resources grants individuals 

more freedom and choices in life. It allows them 

to make decisions without being solely 

restricted by financial constraints. 



       47 |  
 

  

  

Scan to view online 

mind map here … 

Scan to view 

online video 

here … 



       48 |  
 

  

  

CHAPTER 3 

FINANCIAL PRODUCTS AND 

SERVICES 
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SAVING & CURRENT ACCOUNT 
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MALAYSIA DEPOSIT INSURANCE 

CORPORATION (PIDM) 

Protect depositors against loss of 

deposits Automatic Protection 

Protects deposits in FIs regulated by BNM 
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FINANCIAL MEDIATION BUREAU (FMB) 

Independent Body to settle 

disputes, complaints or claims 

between you and your financial 

service providers. 

Matters that will not be considered by FMB 

Pricing 
Product policies and services 

Credit decision 

Cases over 6 years 

Cases under litigation 
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BANKING INTERNET 
a) Keep print out of transactions 

b) Keep Login ID confidential 

c) Change password regularly 

d) Do not store Login ID and password in PC 

e) Make sure login at correct website 

f) Do not leave computer unattended 

g) Have anti-virus protection 

h) Always log out after each session Don’t open 

other web browser while 

banking online 
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CHAPTER 4 

BUILDING WEALTH 
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THE SAVING HABIT 

Make your saving automatic 

INCREASING YOUR NET 

WORTH 

• Your investment goals 

• 

• 

Investment risk and return 

Don’t put all your financial eggs into one 

basket 

TYPES OF INVESTMENT 

Cash and Fixed Interest Investment Shares 

• 
• 

Unit Trust Funds • Property 
Bonds 

REITs 
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FINANCIAL SCAMS 

Promise high return with little or no risk 
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The offer is for limited period and asked you to 

sign up immediately 

Scheme is in another country (cannot check on 

its status) 

Asked to provide confidential information. bank 

account number 

Asked to deposit money to meet the processing 

and administrative fees 

Common Forms of Scams include: 

• 
• 

Pyramid schemes; 

Advance fee fraud 
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• Misleading investment seminars (promoting 
high- risk investment schemes); 

• 

• 

• 

• 

• 

Property Marketing Scams; 

False Billing; 

Email internet banking scams; 

Medical scams (miracle cures, weight loss 

scams); 

Self-employed scams (work- from- home 

offers 
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Tips on how to avoid getting 

involved in financial scams 
S• tay away from opportunities that sound too 
good to be true 

• Avoid any company that predicts or guarantees 

large profits 

Be wary of remitting cash on the Internet or by 

mail 

• Be sure to get the company’s performance 

track record 

Ask questions and do not commit immediately • 
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Browse websites of BNM and SC for 

clarification 

• 
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CHAPTER 5 

PLANNING FOR UNCERTAINTIES 
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WHAT IS IT RISK 

Risk = the possibility of financial loss 

Why is risk important for insurance? 

Risk is what makes you decide whether or not you 

need insurance. 

Risk is what insurance companies measure when 

determining whether to offer you insurance and 
how much it will cost. 

Generally speaking: 
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1 . Avoidance: 
Choosing not to participate in an activity 
because of the risk involved, e.g. not getting a 
driver’s license, not going for holiday etc; 

2 . Retention: 
Saving money in case of future losses, e.g. 
putting RM1K in a savings account in case of a 
car accident; 

Transfer: 3 . 
Passing the risk on to an insurance company, 
e.g. paying a premium fee for an insurance 
policy and expecting the insurance company 
to protect your assets. 
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TYPES OF INSURANCE 

Insurance is classified into Life and General 



       70 |  
 

  

  

LIFE INSURANCE 

Insures against premature death,illness,disability 
and hospitalization 

Risk Factors: 

Age/Gender/Height & Weight/Medical record 

Personal habits (Smoker, drinker)etc)/Occupation 

* *Amount of coverage required** 



       71 |  
 

  

  

GENERAL 
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TYPES OF LIFE INSURANCE 

Term insurance is the most basic, and 
generally least expensive, form of life 
insurance for people under age 50. The policy 
term is typically 1 to 10 years, and may be 
renewable at the end of each term. The policy 
benefit is payable only if the insured 
dies/become totally & permanently disable 
during the policy term. 

Whole Life combines permanent protection with 

a savings component. As long as you continue to 

pay the premiums, you are able to lock in 

coverage at a level premium rate. Part of that 

premium accrues as cash value. As the policy 

gains value, you may be able to borrow up to 90% 

of your policy's cash value tax-free. The proceeds 

of this plan are payable when premature death 

occurs or the policy maturity date is reached 
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TYPES OF LIFE INSURANCE 

Endowment: Combines protection and savings. 
This policy provides cash benefits at the end of 
a specific period or upon death or total and 
permanent disability during the same period. 

Investment – linked: Combines investment and 
protection. Under this policy, you get to choose 
the type of investment fund – stock, bond or 
money market funding options and the amount 
of life insurance coverage. 

Medical & heath – cover the cost of medical 
treatment – hospitalization & surgery 
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Development of Takaful – Malaysia 

Case Study 

• Takaful industry is relatively new compared 
to conventional insurance companies in 
Malaysia. 

• The National Fatwa Committee of the 
Malaysian Islamic Affairs Council declared the 
conventional life insurance business 
contradicted with Islamic principles in 1972. 

• In 1985, the Fiqh Academy of the OIC made a 
declaration that all forms of conventional 
insurance do not conform with Islamic 
principles. 
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Development of Takaful – Malaysia Case 

Study 

• 

Takaful Act 1984 was introduced to supervise 
the takaful activities since Insurance Act could 
not be applied to the takaful business in 
Malaysia. 

Takaful Malaysia Sdn. Bhd. was established in 
1 984 with paid-up capital of RM10 Million and 
there are four takaful operators in Malaysia. 

Four Takaful operators are : 
Takaful Malaysia 
Takaful Nasional Malaysia 
Maybank Takaful/etiqa 

Takaful Ikhlas 
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Basic Concepts of Takaful 

• 

• 

• 

Al-Mudharabah – means ‘profit sharing’. 

Al-Takaful – means ‘joint guarantee’. 

Tabarru – refers to elements of ‘donation’. 

Why Conventional Insurance does not conform 
with the requirement of the Syairah? 
• Al-Gharar – refers to ‘unknown’ or ‘uncertain’ 
factors in a conventional insurance contract. 

Al-Maisir – refers to ‘gambling’ element and is 
said to derive from the ‘gharar’ element. 

Riba – refers to the ‘interest’ factor present in 

• 

• 
the investment activities of conventional 
insurance companies. 

Basic Concepts of Takaful 
· Al-Mudharabah – means ‘profit sharing’. The 
takaful operator accepts and invests the takaful 
contributions (Premiums) received from the 
takaful participants. The contract will specify how 
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the profit will be shared between the participants 

and takaful operator. 

• 

• 

Al-Takaful – means joint guarantee whereby the 
participants jointly guarantee amongst 
themselves. Any member faced with a calamity 
will be financially compensated from funds 
contributed by the participants. 

Tabarru – refers to elements of ‘donation’. Each 
participant agrees to relinquish a portion of the 
takaful contribution to a common fund that is 
used to pay a member that suffers a loss. 
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1 . Al-Gharar refers to “unknown” or “uncertain” 
factors in a conventional insurance contract. In 
conventional insurance, it is not made known to 
the policyholders on how profits are distributed 
and in what the funds are invested in. In a takaful 
operations which is based on the “Mudharabah” 
concept, the distribution of profits to the 
operations and the participants in the contract 
are clearly outlined. 

Al-Maisir refers to “gambling” element and is 
said to derive from the “gharar” element. In 
conventional insurance, the policyholders 
stands to lose all 
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the premiums paid if the risk does not occur. On 

the other hand, he stands to get more should a 

misfortune happens whilst paying a small amount 

of premium. In takaful, even though the risk does 

not occur, the participant is entitled to get back 

the contributions that he has paid. Should the 

risk occurs, he will pay from his amount of 

premium fund plus the pool of funds from the 

“donation” of other participants. the 

requirement of the Syairah? 

Riba refers to the “interest” factor present in the 

investment activities of conventional insurance 

companies. The policy loan in conventional life 

insurance is 
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in fact a “Riba” based transaction. Islam prohibits 
any investment activities which is interest based, 
in alcoholic beverage and non- halal products. 
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Takaful Models 

Non-Profit Model - Social governmental owned 
enterprises and programme operating on a non- 
profit basis. The contributions paid by the 
participants are wholly for tabarru (donation) to 
unfortunate members. 

Al-Mudharabah Model - The co-operative risk 

sharing where participants and operators share in 
the distribution profit. 

Al-Wakala Model - In this model, the co-operative 

risk sharing occur among the participants with a 
takaful operator whereby a fee is agreed to be paid 
to the operators for the services rendered. The 
operator shall not participant in the underwriting 
results. 

1. Family Takaful 

– The plans available is quite similar to the 
endowment policy in conventional life insurance 
practice where participants may choose a fixed period 
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of coverage. Installment payment can be in 

Participants Account (PA) and Participant 

Special Account (PSA). 

2. General Takaful Operation 

The protection on short term basis. The 

participants’ contribution is wholly on tabarru 

(donation) basis and sharing of profits is on 

underwriting surplus and investment income. 

Surplus is derived after deducting company’s 

expenses from this fund 
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CHAPTER 6 

BORROWING BASICS 
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“To borrow or not to borrow?” 

… ….that is the question ! 
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CREDIT AND DEBT 

Credit - facility to borrow 

Debt - money that you have 

borrowed 
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CREDIT AND DEBT 
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CREDIT AND DEBT 

RULES OF BORROWING Borrow for productive 

purpose only Borrow within your means 

A borrower has a moral commitment 
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SOURCES OF BORROWING 

Licensed Financial Institution Co- operatives 

Licensed Money Lender Unlicensed Money 

Lender 

Browse website of BNM at www.bnm.gov.my 

for a complete listing of licensed financial 

institutions allowed: Secured loans - 12 % pa 

Unsecured loans - 18% pa 

http://www.bnm.gov.my/
http://www.bnm.gov.my/
http://www.bnm.gov.my/
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. 
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3 TYPES OF INTEREST RATES 
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BNM GUIDELINES 

BNM Guidelines on Product Transparency and Disclosure 

BNM requires Financial Service Providers to 

disclose retail financial product features to 

consumers to support informed decision making 

You are advised to understand the product 

features before deciding to accept the loan 

facilities 
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CREDIT CARD 

What is a Credit Card? 

Electronic payment tool without using 

cash 

Generally, you are given between 20 to 50 

days interest free period 
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BENEFITS OF A CREDIT CARD 

Convenient and efficient mode of cashless 

payment 

Statements will assist you to track your 

spending for budgeting purposes 

Attractive schemes: 

Zero-interest installment plan and flexible 

Balance transfer 

Loyalty points enables you to redeem 

goods and services 
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TIP ON WISE USE OF CREDIT CARDS 

Limit the number of credit cards 

Settle your outstanding balance in full 

Avoid making cash advances, unless necessary 

If unable to pay in full, pay more 

Shop online only with trusted website 
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The minimum eligible age is 21 years old 

The minimum income set at RM24,000 per 

annum 

Below RM36,000 per annum , the following 

would be applicable: 

– 

– 

Credit cards from a maximum of two issuers 

The maximum credit limit shall not exceed two 

times their monthly income per issuer 

– Existing who hold from more than 2 issuers are 

given till Dec 31, 2011 to select their 

preferred issuers 

– Existing cardholders, whose credit card 

outstanding balance exceeds the maximum 

credit limit is given 2 years to settle 
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NEW CREDIT CARD GUIDELINES Effective 18 

March 2011 

Issuers are not allowed to increase 
cardholders' credit limit without obtaining 
their consent. Issuers are not allowed to offer 
a credit advance in the form of cheque 
payable to the cardholder. 
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SAFEGUARD YOUR CREDIT CARD 
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CHARGE CARD 

Similar to credit card 

No flexibility of paying minimum amount 

Full payment 

High late payment charges 
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DEBIT CARD 

Quite similar to ATM card 

Selective merchants 

Immediately deducted from your bank 

account 

Good option for control spending 

PREPAID CARD 

Similar to a debit card 

Limited spending limit 

Meant for small value transactions 

Need to reload 

Control spending 
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CHAPTER 7 

LIVING YOUR LIFE 
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Introduction 
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Key employee skills 

A number of businesses were surveyed to 

find out what they considered to be key 

employee skills. Check out the list – you 

might be surprised at how many skills you 

already have, as many are based on your 

personality and ability to learn, rather than 

your existing knowledge… 
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Get to know yourself 

Take some time now to review how well you stack 
up in each key skill. Think in terms of a scale from 
one to five, with five being the highest. In what 
areas are you strong or weak? Have a 
think about ways you could improve your weak 
areas 
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Discover what’s right for you 

The key to doing well in a job is knowing what 
makes you happy and gives you a desire to 
succeed. Look on one of the major job websites 
or in the job section of Saturday’s paper and find 
five jobs that look interesting. Write down their 
job titles and a brief description of each. 

Then compare your descriptions and find three 

things some of the jobs have in common 
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Your student loan 

A student loan is an obligation and should not 

be taken lightly. 

Once you start working, begin paying back your 

student loan, if you have one. The student loan 

is a loan, not a gift. It is a legal as well as a moral 

obligation to pay it back so that others can enjoy 

the same benefit that you did. 
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BUYING CAR 

One of your major purchasing decisions 

A tool for source of income 

Save on transportation cost 

Besides monthly installment, other 

incidental expenses 
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• 

• 
Find that meets your needs 

Consider the resale/trade-in value Look 

for the best package 
• 

• 

• 

Be prepared for unexpected expenses 

Ensure your car adequately insured 
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BUYING A NEW CAR 
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BUYING A USED CAR 
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Your total monthly loan repayments should not 

exceed 40% of your gross monthly income 

Interest rate on a car loan is normally on a flat 

rate basis 

Under Hire Purchase Act, 1967, the term charges 

or interest rate should not exceed 10% per 

annum. 
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HP INSTALLMENT CALCULATION 
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BUYING A HOUSE 

Most crucial financial decision. (high cost) • 

• 

• 

Non-financial decision (a home) 

Need to understand the steps involved in 

securing a housing loan: 

Save time and money • 

• Avoid uncertainties 
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TO BUY OR RENT 

Owning your own gives a sense of pride and 
‘ security’ of having a permanent home 

When you buy, you increase your net worth as 
you pay down the loan 

There many commitments that may come with 

the purchase of a house 
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Type of property that will increase my financial 

worth? 

How much rental income can I expect? 

What is the desired return? Can you afford the 

financing cost? 

Distrupted cashflow management if; 

No tenant 

Properties are not liquid assests and will this be a 

problem when you need for cash?Can I handle 

long-term ownership and 

maintenance of the property? 
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THE WEDDING 

Be realistic about your wedding expenses. 

You will be surprised at how much the gifts, 

ceremonies, dinners, clothes and shoes, and 

wedding photos can add up to your expenses. 

Like in other aspects of your life, have a budget. 

List the things that are necessary for the 

wedding. 
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MARRIAGE AND FAMILY 

Because money is a sensitive topic, many couples 
can go through their entire married life and not 
talk openly about it with one another. 

But it’s essential that you and your spouse see 

eye-to-eye on money matters. 
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Financial debts 

This may sound harsh but do discuss with your 

intended spouse the debts that both of you will 

bring into the marriage, if any. 

You and your spouse should not hide from each 

other this topic of debt. Some marriages are 

reported to fail due to financial debts incurred 

by spouses. 
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Financial Checkup 

It is a healthy practice for a couple to prepare a 
monthly budget and spending plan, and track 
the spending of money at least once a week 
using a family cash flow statement. 
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You’re never too young or too old to plan for 
retirement. 
The earlier the better, but it’s also better late 
than never. 

It’s desirable to inculcate the saving habit at 

a young age. 

In fact, saving should be part of your lifestyle. 
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Scan to view online 

mind map here … 

Scan to view 

online video 

here … 
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CHAPTER 8 

GETTING OUT OF 

FINANCIAL TROUBLE 
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IMPORTANCE OF MANAGING DEBT WISELY 

Improved cash flow management/better 
management 

1 

2 

. 

. Avoid late payment and 

penalty charges 

Reduced borrowing cost 3 

4 

. 

. Improve your credit 

standing 

Avoiding harassments or 

legal actions 

5 . 

6 . Better relationship with family 
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WHAT LEADS TO OVER-INDEBTEDNESS? 

Greed 

Lured by get-rich-quick schemes (use loans) 

Lifestyle 

Live luxurious lifestyle by buying expensive 

things they cannot afford –charge everything to 

credit cards 

Circumstances 

Losing your job, being disabled, suffering from 

critical illness or unforeseen emergencies 
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SIGNS OF POTENTIAL 
FINANCIAL DIFFICULTIES 
Credit Cards 

• 

• 

• 

• 

Paying only the minimum amount each month 

Increasing the outstanding balance every month 

Going over your credit limit 

Taking frequent cash advances 
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SIGNS OF POTENTIAL 

FINANCIAL 

DIFFICULTIES 

Using the overdraft or automatic loan feature 
• 
on your current account frequently 

Receiving notices from banks or creditors for 

non-payment 

Being denied credit because of a negative 

credit report 

Borrowing money from family or friends 

Getting calls from debt collectors regularly 
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SIGNS OF POTENTIAL FINANCIAL DIFFICULTIES 

Savings 

• 

• 

Using up your savings at an alarming rate 

Having little or no savings to handle 

unexpected expenses 

Expenses 

• 

• 

Living from paycheck to paycheck 

Depending on part-time jobs, overtime, 

commissions 

Arguing with your spouse regularly about 

money 

• 
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CONSEQUENCES OF NOT PAYING YOUR DEBTS 

BANKRUPTCY 

A process where a debtor will be declared a 

bankrupt pursuant to a High Court order that 

he cannot pay what he owes amounting 

RM30,000 and more. 

CONSEQUENCES OF NOT PAYING YOUR 

DEBTS 

BANKRUPTCY - RESTRICTIONS* 

Hold any public office 

Leave the country 

Carry out own business or management of any 

company 
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Obtain a credit of RM1,000 without informing 

status 

* Except with the approval of the Director 

General of Insolvency Department of Malaysia 

WHEN YOU HAVE UNMANAGEABLE DEBTS 

Acknowledged that you have unmanageable 

debts Analyze your situation to assess your 

financial standing 

Act by taking immediate corrective actions 
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WHAT IS THE 

FIRST STEP 

THAT YOU SHOULD 

TAKE WHEN FACING A 

DEBT PROBLEM? 
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1 78 | P a g e 
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Scan to view online 

mind map here … 

Scan to view 

online video 

here … 
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QUESTIONS 
1 . What is financial planning? 

. How do life stages with Financial Goals give 

affect Financial Planning? 

. Explain what compound interest is and give an 

example 

2 

3 
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QUESTIONS 

What do you need to know when setting your 

Financial Planning? 

What is the importance of Setting Personal 

Financial Goals. 

What is cash surplus and cash deficit? 

What is good financial management? 
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QUESTIONS 
Figure out banking facilities products and 
services in Malaysia 

Classify the needs and wants 

Discuss the types of banking services available in 

Malaysia 

Explain function of PIDM 
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QUESTIONS 

1.Elaborate the importance of increasing 

personal networth 

2.Discuss the investment risk and return 

3.Discuss the basic investment products 

available in Malaysia 
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QUESTIONS 

1 

2 

3 

4 

.Why you need insurance? 

.What are the types of insurances 

.What is Takaful definition 

.How the way to buy an insurance 
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QUESTIONS 
 

.What is the important of not over committing o 

loans? 

What are the types of loan products available in 

Malaysia 

 
What is the types of credit cards 

.How to avoid credit card trap 
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QUESTIONS 

What is the important of not over 

committing on loans? 

What are the types of loan products 

available in Malaysia 

What is the types of credit cards 

How to avoid credit card trap 
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QUESTIONS 

Explain the awareness of the basic financial 

requirements in starting out of life? 

What are the financial responsibilities of 

getting married 

What are the important of retirement plan 
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Chapter One 

Why Everyone Needs Financial Planning 

Exercise 1-1 

List some of your educational, financial, 
health/physical goals. 

My health/physical goals include: 
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Chapter Two 

Power From Your Money 
Budgeting and Saving 

Exercise 2-1 

Discuss these questions in class 

a) What is GROSS INCOME? 

b) What is NET INCOME 

c) What is a BUDGET? 

d)What are fixed expenses 

Give some common examples of fixed expenses for 

a family 

e)What are variable expenses? Give some examples. 

f) What are incidental expenses? 

g) What is a BUDGET SURPLUS? 

h) What is a BUDGET DEFICIT? 

i) How can a budget help individuals and families? 

j) How does the use of spreadsheet help people prepare 

budgets 
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Exercise 2-2 

Discuss these questions in class 

List your current source (s) of income/money 

What do you expect to be your source(s) of income in 

the near future? 

Exercise 2-3 

Keep e record of everything you spend during a one- 

month period. The, answer the questions below. 

What patterns can you see in your spending habits? 

How do you decide what to purchase? 

What factors do you think influence your purchasing 

decisions? 
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Exercise 2-4 

Use the following information to set up and 

maintain Sugitha’s budget. 

Her planned income and expenses 

Sugitha works full-time at an advertising company 

and part-time at a record store. The net monthly 

from her first job is RM2150. The net monthly 

income from her second job is RM600. 

Her planned fixed monthly expenses include: 

RM300 rent (she shares an apartment with two 

friends)RM575 for car payment RM100 for car 

insurance 
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Her planned flexible expenses include: 

RM 600 for food 

RM 300 for petrol RM 50 for clothes RM 60 

for entertainment RM 30 personal items 

How her monthly income and expenses actually 

went 

What she earned: 

Sugitha made RM123 in overtime pay this month 



       196 |  
 

  

  

What her expenses actually were: 

RM 600 for food 

RM 350 for petrol 

RM 100 for parking and tolls 

RM 220 for car repairs 

RM 70 for entertainment 

RM 20 for personal items 

RM 110 for birthday present for her mother 

Write the answers to the following questions 

What is the difference between Sugitha’s 

planned and her actual expenses? In what areas 

did she overspend? 

In what areas did she spend less than she 

planned? 

How much money did she have at the end of 

the month to put into savings? 
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Chapter Three 

Answer these questions 

Figure out banking facilities products and services in 

Malaysia Classify the needs and wants 

Discuss the types of banking services available in 

Malaysia Explain function of PIDM 
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Chapter Four 

Building your Wealth 

Have students talk to several relatives about the 

methods used to save and invest for 

variousfinancial goals. 

For example, ask what types of savings accounts 

and investments are used (survey/interview); 

Have students compare savings rates at various 

financial institutions (field activity); 

Have students present in class or video various 

investment situations. 

Discuss if they are legitimate or fraudulent 

investment opportunities (presentation); 
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Exercise 4-1 

How would you define wealth? In the space provided, 

write your definition. Wealth is being able to pay for 

my/my children’s education having enough money to 

buy a house 

Resetting Your Financial Goals 

Now, write your financial goals and compare them 

with your original goals. Keep these new goals with 

your definition of wealth 
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My short-term goals are: 

My long-term goals are: 

My strategies for controlling debt are: 

Learn about money .management/attend 

classes/read books 

Establish financial goals/ Create a budget. 

Save each month, using automatic deduction 

Research and learn about the best investments 

based on my financial goals, time and risk appetite 

Control debt Protect my wealth 

a. 

b 

. 

c 

. 
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Chapter Five 

Insurance Planning 

Exercise 5-1 

i. What type of insurance is this company offering? 

ii. Who would use this type of insurance? 

iii. When would you put in a claim against this 

insurance? 

iv. Is it easy to understand the information on the 

advertisement brochure or would you 

need to speak to one of their consultants? 

v. Would you take out this type of insurance when 

you earn a salary one day? 
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Chapter Six 

Credit Card 

Exercise 6-1 

How Much Does It Really Cost? (Exercises) Divide 

students into teams of two or three people; 

Have students calculate the total cost of items 

bought on credit and paid for over time; 

Have students answer the questions. Discuss their 

answers, was anyone surprised by 

The answers? Would they have made different 

choices about buying the items? 

This can be a good time to talk about values, 

needs versus wants, budgets and pros and cons 

Of using credit. 
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Exercise 6-2 

Use the credit card calculator at 

www.akpk.org.my to answer the following 

questions. 

Hamid wants to buy a portable CD Player for 

RM950 and pay for it using a credit card that has 

an annual percentage rate of 17.5%. 

If Hamid pays the minimum monthly payment of 

5%: 

i. How long will it take him to pay for the CD 

player? 

ii. What is the total amount Hamid will pay for 

the CD player? 

iii. What is Hamid’s total cost of using credit? 
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Exercise 6-3 

Lorraine just used her new credit card to buy a dining 

table for RM3100. Her budget allows her to pay no 

more than RM100 each month on her credit card. 

Lorraine has decided not to use the credit card again 

until it is paid off. The credit card she used has an 

annual percentage rate of 17.5%. 

If Lorraine pays RM100 each month on her credit card: 

How long will it take Lorraine to pay for the 

purchase? 

What is the total amount Lorraine will end up paying? 

How much interest will Lorraine pay for using her 

credit card to buy the dining table? 

If Lorraine pays the minimum payment of 5% each 
month: 

How long will it take her to pay for the dining table? 

What total amount will she end up paying? 

How much interest will she be paying for using her 

credit card? 



       205 |  
 

  

  

Chapter Seven 
Buying a Car 

Help students learn how to conduct 

information interview; 

Have students obtain information from several 

people about the factors that influence the 

selection of a car (survey/interview); 

Have students estimate various costs 

associated with owning and operating a car 

(field activity); 

Have students shop for and compare the costs 

of car loan (field activity); 

Have students research the cost of car 

insurance based on the types of cars they 

want, age etc (field activity) 
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Pretend that you have decided to purchase a new 

car. Select the model you like and the cost. Then, 

shop around for the best car loan terms. Try several 

different financial institutions 

Car Price (RM) 

HP Loan Amount (RM) 
Financial Institutions 

HP rate /flat rate (p.a) 

Effective interest rate 

Loan tenure 

Monthly installment 

Total 

Interest 

Charged 

Total to be repaid 

When you have finished, look at your table. Which 

institutions offered the best rates, why do you 

think they did so? 
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Chapter Seven 

Buying a House/Housing Loan 

Exercise 7-1 

On a sheet of paper, prepare an itemized list of 

every major object in your bedroom, including 

furniture, linens, and creature comforts. Then, 

estimate the cost of each item and answer the 

questions below. 

a) What items did you include? 

b) How did the total compare to what you 

expected? 

c) What items did you underestimate the cost of ? 

d) What items did you overestimate the cost of ? 
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Exercise 7-2 

Should They Buy or Rent? 

Divide students into teams of two or three people. 

Have students talk to various people about the reason 

they rent or own a home (Survey/interview); 

Discuss the differences that may be present among 

various financial institutions(discussion) 

Types of Loans (Oral Presentation) 

Have students conduct a Web search/mortgage 

lenders to locate information on current mortgage 

rates and costs; 

Have students talk to someone who recently bought / 

sold a home to obtain information on that experience 
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Exercise 7-3 

Calculate the cost of setting up an apartment or 

redecorating a home 

Each team member should pick one room 

(choices include kitchen, dining room, bedroom, 

living room, and bathroom). Research how much 

it would cost to furnish and equip the room. 

Consider various alternatives, including second 

hand stores, garage sales, donations from 

relatives, etc. 

What items did you include? 

What was your source for each item? What was 

the total cost? 

How did the total compare to what you 

expected? 
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Exercise 7-4 

Have students visit the LHDN website to research 

the types of taxable deductions. Then have them 

complete their occupational scenario that include 

gross income, marital status, number of children, 

etc. Have BE forms available and allow them to 

complete the form. 

Discuss the major points of the lesson as follows. 

1. What are taxes? 

(Required payments to government) 

2. For what do you think income taxes are used? 

(To support the operation of the federal 

government - highways, bridges, defense, welfare 

payments, etc) 
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Chapter Eight 

Getting out of Financial Trouble Managing Debts 

Exercise 8-1 

Read the scenarios described below and then 

indicate how you would respond to each 

One of Desmond’s roommates decides to move 

out, one week before the next months’ rent is 

due. Desmond and his other roommate are able 

to come up to pay the rent, but this leaves 

Desmond without enough money to pay his 

portion of the utility bill, and his credit card 

payment. 

If you were Desmond, what would you do? 


